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	1.CILJ I SADRŽAJ PREDMETA


	The aim of this course is to provide students with an introduction to international negotiations. The course is primarily focused on cases of international negotiations to end armed conflicts. Cases of successes and failures in negotiations will be analyzed with a view to distilling the conditions under which negotiations lead to sustainable peace.


	1.1. Preduslovan predmet:
	

	1.2. Key Lecture Topics
	- Diplomatic Negotations – Forms and Modalities

- The Negotiation Process

- Negotitation Strategies and Tactics

- Actors in International Negotiations

- Domestic Politics and International Negotiations

- Case Studies of Great Negotiators

- Negotiations at Peace Summits

- Strong and Weak Mediators

- Private Entrepreneurs in Negotiations

- The Role of Emotions in Negotiations

- The Role of Culture in Negotiations



	1.3.Study Results
	Students will gain a more enhanced understanding of the nature and processes of international negotations. Weekly discussions of case studies will improve students' ability to make informed comparisons. Simulations of international negotations will complement lectures and discussions. 

	2.ORGANIZACIJA NASTAVE I OCJENJAVANJA


	Opis aktivnosti %

	2.1. Course Structure
	1. Lectures 40%
2. Presentations 20%
3. Discussion 40%

	

	Učešće u ocjeni %

	2.2.Grading
	1. Midterm 50% 
2. Final Exam 50% 
	

	2.3.Examination
	Midterm and final exams are written and in English.

	3.LITERATURA



	
	Required readings: 
Books
David Reynolds, Summits: Six Meetings that Shaped the Twentieth Century, Basic Books, 2009. (only chp. 6)
Articles
• Robert D. Putnam, „Diplomacy and domestic politics: the logic of two-level games,“ Internatioal Organization, 42,3, Summer 1988, 427-460.
• James K. Sebenius, L. Alexander Green and Eugene B. Kogan, „Henry A. Kissinger as Negotiator: Background and Key Accomplishmensts,“ HBS Working Paper 15-040.

• James K. Sebenius, Robert H. Mnookin, R. Nicholas Burns and L. Alexander Green, „Henry Kissinger: Negotiating Black Majority Rule in Southern Africa,“ HBS Working Paper 17-051.

• Lyn Boyd-Judson, „Strategic Moral Diplomacy: Mandela, Qaddafi, and the Lockerbie Negotiations,“ Foreign Policy Analysis, 1, 2005, 73-97.

• David Reynolds, „Camp David 1978: Begin, Carter and Sadat,“ in Summits: Six Meetings That Shaped the Twentieth Century, Basic Books, 2009, 283-342.
• Hamza Karčić, „Camp David and Dayton: Comparing Jimmy Carter and Richard Holbrooke as Mediators,“ International Negotiations, 22, 1, 2017, 1-32.
• Kimberlyn Leary, Julianna Pillemer, and Michael Wheeler, „Negotiating with Emotion,“ Harvard Business Review, January/February 2013.

• Marcus Holmes and Keren Yarhi- Kilo, „The Psychological Logic of Peace Summits: How Empathy Shapes Outcomes of Diplomatic Negotiations,“ International Studies Quarterly, 2016, 1-16.

• Liors Lehrs, „Private Peace Entrepreneurs in Conflict Resolution Processes,“ International Negotiation, 21, 2016, 381-408.

• Kevin Avruch and Zheng Wang, „Culture, Apology, and International Negotiation: The Case of the Sino-US „Spy Plane“ Crisis,“ International Negotiation, 10, 2005, 337-353.

• Hamza Karčić, “A Christmas Ceasefire: Jimmy Carter’s Peace Mission to Bosnia in 1994,” Europe-Asia Studies, 2021.
• Samuel Charap, „An Unwinnable War,“ Foreign Affairs, July/August 2023.

• Carter Malkasian, „The Korea Model,“ Foreign Affairs, July/August 2023.

• Margaret MacMillan, „How Wars Don’t End,“ Foreign Affairs, July/August 2023.

• William W. Maddux, et.al. „Cultural Differences in the Function 

and Meaning of Apologies,“ International Negotiation, Vol. 16, 2011, 405–425.
• Dimitar Bechev, „The EU and Dispute Settlement: The Case of the Macedonian Name Issue,“ East European Politics and Societies: and Cultures, Volume 37, Issue 2, 2022.

• Prespa Agreement Text.


	IZVEDBENI PLAN NASTAVE I VJEŽBI



	Radna 

sedmica
	Week
	Course Topics
	Readings
	Datum/sat

	1.
	28.2.2024
	Organizational Meeting
Introduction to International Negotiation
	
	

	2.
	6.3.2024
	Summits


	• David Reynolds, Summits, 1-36; 401-435.

	

	3.
	13.3.2024
	Appeasement at Summits: Munich 1938
	• David Reynolds, Summits, 37-102.
	

	4.
	20.3.2024
	Two-Level Games
	• Robert D. Putnam, „Diplomacy and domestic politics: the logic of two-level games,“ International Organization, 42,3, Summer 1988, 427-460.
	

	5. 
	27.3.2024
	Negotiators and Power: Henry Kissinger
	• James K. Sebenius, L. Alexander Green and Eugene B. Kogan, „Henry A. Kissinger as Negotiator: Background and Key Accomplishmensts,“ HBS Working Paper 15-040.
• James K. Sebenius, Robert H. Mnookin, R. Nicholas Burns and L. Alexander Green, „Henry Kissinger: Negotiating Black Majority Rule in Southern Africa,“ HBS Working Paper 17-051.


	

	6.
	3.4.2024
	Negotiators and Influence: 

Nelson Mandela
	• Lyn Boyd-Judson, „Strategic Moral Diplomacy: Mandela, Qaddafi, and the Lockerbie Negotiations,“ Foreign Policy Analysis, 1, 2005, 73-97.
• „Nelson Mandela: Negotiation Lessons from a Master,“ Program on Negotiation, Harvard Law School, https://www.pon.harvard.edu/daily/leadership-skills-daily/nelson-mandela-lessons-from-a-master-negotiator-nb/ 
	

	7.
	10.4.2024
	Negotating at Peace Summits:

Camp David 1978
	• David Reynolds, „Camp David 1978: Begin, Carter and Sadat,“ in Summits: Six Meetings That Shaped the Twentieth Century, Basic Books, 2009, 283-342.
	

	8.
	17.4.2024
	Third Party Mediators: 

Jimmy Carter and Richard Holbrooke
	• Hamza Karčić, „Camp David and Dayton: Comparing Jimmy Carter and Richard Holbrooke as Mediators,“ International Negotiations, 22, 1, 2017, 1-32.
	

	9. 
	24.4.2024
	Midterm test


	
	

	10.
	1.5.2024
	Emotions in Negotiation


	• Kimberlyn Leary, Julianna Pillemer, and Michael Wheeler, „Negotiating with Emotion,“ Harvard Business Review, January/February 2013.

• Marcus Holmes and Keren Yarhi- Kilo, „The Psychological Logic of Peace Summits: How Empathy Shapes Outcomes of Diplomatic Negotiations,“ International Studies Quarterly, 2016, 1-16.
	

	11.
	8.5.2024
	Private Actors in International Negotiations
	• Liors Lehrs, „Private Peace Entrepreneurs in Conflict Resolution Processes,“ International Negotiation, 21, 2016, 381-408.
• Hamza Karčić, “A Christmas Ceasefire: Jimmy Carter’s Peace Mission to Bosnia in 1994,” Europe-Asia Studies, 2021. 
	

	12.
	15.5.2024
	Ukraine: A Negotiated Settlement? 
	• Samuel Charap, „An Unwinnable War,“ Foreign Affairs, July/August 2023.

• Carter Malkasian, „The Korea Model,“ Foreign Affairs, July/August 2023.

• Margaret MacMillan, „How Wars Don’t End,“ Foreign Affairs, July/August 2023. 
	

	13.
	22.5.2024
	Culture and Apologies in International Negotiations
	• Kevin Avruch and Zheng Wang, „Culture, Apology, and International Negotiation: The Case of the Sino-US „Spy Plane“ Crisis,“ International Negotiation, 10, 2005, 337-353.

• William W. Maddux, et.al. „Cultural Differences in the Function 

and Meaning of Apologies,“ International Negotiation, Vol. 16, 2011, 405–425.

	

	14.
	29.5.2024
	Negotiating a Name Change: The Case of Macedonia
	• Dimitar Bechev, „The EU and Dispute Settlement: The Case of the Macedonian Name Issue,“ East European Politics and Societies: and Cultures, Volume 37, Issue 2, 2022.

• Prespa Agreement Text, 

https://treaties.un.org/doc/Publication/UNTS/No%20Volume/55707/Part/I-55707-0800000280544ac1.pdf 

	

	15.
	5.6.2024
	End of Semester Recap
	
	

	
	
	
	
	

	
	
	Final Exam
	
	


